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Service lll | Systematic Risk Management Support Through
Insurance and Annuities

I. Why New Immigrant Families Most Often Encounter Problems with Insurance and Annuities

Within the wealth structure of many new immigrant families, insurance & annuities are often
the first tools they encounter and often structured without full consideration of their intended
long-term role. Typical issues include:

¢ Holding multiple insurance policies without clearly understanding what risks they address

¢ Insurance and annuities exist in isolation, disconnected from investment, tax, and
retirement planning

e Overemphasis on coverage amounts or illustrated returns, while ignoring long-term cash
flow and structural risks

o Applying prior experience from other systems without a full understanding of U.S.
insurance and annuity frameworks

The result is often not “insufficient coverage,” but rather “coverage that may not function as
intended under certain circumstances when it matters most.” The advisor’s role is not to “sell
another policy,” but to help clients answer a more fundamental question: When a family faces
major uncertainty, where should the money come from?

Il. What Key Problems Insurance and Annuities Are Intended to Address

Within a comprehensive wealth management system, insurance and annuities serve as risk
management and stabilization tools, not as return engines. Advisors focus on helping clients
address the following areas:

£} Income and Family Responsibility Risk
¢ Contingency planning for the interruption of a household’s primary income
e Ongoing financial protection for dependents and spouses
E] Healthcare and Long-Term Care Risk
e The potential erosion of family assets due to major illness or long-term care needs
e Structural separation between medical expenses and retirement assets
E) Market Volatility and Cash Flow Risk
¢ Avoiding forced liquidation of investment assets during market downturns

o Establishing stable and predictable cash flow sources for retirement
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o Liquidity needs related to estate settlement and potential estate tax exposure

e Preventing liquidity shortages from disrupting the overall asset structure

lll. How Advisors Differ from Traditional Insurance Agents

The service from advisors is designed to complement the work of licensed insurance
professionals by focusing on how insurance & annuities integrate within a broader wealth
planning framework.

Vv System-first perspective, not product-first
Insurance and annuities are treated as components within a broader family wealth system, not
as standalone solutions.

v Integrated design with investments, taxes, and retirement planning
Ensuring insurance and annuity strategies align with account structures, cash flow needs, and
tax considerations.

v Risk coverage and long-term usability as core criteria
The question is not simply “whether to buy,” but when it can be used, how it will be used, and
whether it will function as intended.

v Ongoing advisory relationship, not one-time sales
Strategies are reviewed and adjusted as family circumstances and policies evolve.

Advisors do not replace insurance agents. Instead, they stand on the client’s side—helping
determine whether insurance and annuities are selected correctly, positioned appropriately,
and structured for effective use.

IV. The Role of Insurance and Annuities Within the Overall Wealth Management Framework
Within a comprehensive wealth system:

e Investments are responsible for long-term growth

e Insurance and annuities provide risk isolation and stability

¢ Tax planning and account structure ensure efficiency and compliance

Coordinating these elements may improve long-term resilience and planning clarity.

V. Service Process

1. Risk Identification and Structural Assessment
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¢ Identifying the family’s core financial risks
o Evaluating gaps or structural weaknesses in existing insurance arrangements
2. Strategy Design and Explanation
¢ Defining the functional role of insurance and annuities within the overall system
e Communicating trade-offs, boundaries, and limitations clearly
3. Implementation and Coordination
o Working with licensed and compliant insurance professionals to execute solutions
e Ensuring policy terms are consistent with the broader planning framework
4. Long-Term Review and Adjustment
¢ Reassessing strategies as family stages evolve

e Coordinating updates with investment and retirement planning

VI. Clients Best Suited for This Service
e New immigrant families with dependents and long-term planning needs
¢ High-income individuals or business owners are facing income volatility and risk uncertainty

o Clients who already have multiple insurance policies but lack a coherent structure or
evaluation framework

Disclosure

This material is provided for informational and educational purposes only and does not
constitute individualized investment advice. While custodial structures emphasize asset
segregation and transparency, all investment strategies involve risk, including the potential loss
of principal.

Insurance products are offered through properly licensed insurance professionals. Guarantees

are subject to the claims-paying ability of the issuing insurance company.

Tax, legal, and immigration matters should be reviewed with appropriately qualified
professionals. Investment advisory services are offered only where permitted by applicable laws
and regulatory requirements.
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