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Introduction to U.S. Wealth Management Services for Immigrant Families
— Why New Immigrants Need Professional Guidance to Integrate into the U.S. Wealth System

For most new immigrants, the greatest challenge is not language or culture — it is unfamiliarity
with the U.S. tax system, Social Security framework, financial institutions, and regulatory
environment.
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There is no single “manual” that explains how U.S. taxation, retirement planning, healthcare

systems, insurance structures, investment markets, and compliance regulations all work
together. These systems are highly structured, rule-based, and interconnected.

Without a systemic understanding, immigrant families — even those with strong income and
substantial assets — often face practical challenges:

e Misunderstanding the roles of different financial institutions, assuming one party “manages
everything”

e Fragmented knowledge of tax laws, account rules, and benefit systems, leading to missed
opportunities

e Investment, insurance, retirement, healthcare, and education planning operating
independently rather than collaboratively

e Structural mistakes or unintended risks due to misunderstanding compliance boundaries

True integration into the U.S. wealth system is not about opening accounts or purchasing
products. It is about learning how to use the financial and tax system legally, strategically, and
efficiently over the long term.

This is where a professional wealth management team adds value:
e Translating complex systems into clear decision frameworks
e Integrating fragmented tools into a sustainable family wealth structure

e Designed to help immigrant families pursue greater clarity, coordination, and long-term
planning confidence.

I. Why Immigrant Families Need Systematic Wealth Management
The real challenge is not whether a family has money — it is whether:
e Assets are placed in the correct account structures

e Investments align with immigration status, tax exposure, and life stage
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e Risk, taxation, and legacy planning are proactively coordinated
The U.S. wealth system is not product-driven — it is rule-driven. It is built on:
e Account regulations

Tax law

Investment tools

Compliance frameworks
Without professional guidance, common mistakes include:

e Choosing the wrong account type (e.g., using Traditional IRA when Roth may be more
appropriate)

e Mismatched asset allocation relative to life stage or residency status
e Mixing medical, education, and retirement funds — creating future liquidity stress
e Delayed tax planning, trust structuring, or estate coordination

Effective wealth management seeks to organize complex rules into a structured and adaptable
long-term planning framework

Il. Core Wealth Management Services for Immigrant Families

Our services are not centered around individual financial products. They are designed to cover
the full lifecycle of a family’s financial journey.

£} Family Financial Planning & Structural Design
e Comprehensive asset and liability review
e Income, cash flow, and risk analysis
e Retirement strategy and long-term wealth roadmap design
£] Investment Management & Asset Allocation
e Goal-based and risk-aligned portfolio construction
e Portfolio implementation and ongoing monitoring
e Professionally managed model portfolios and research-based portfolio frameworks

E) Insurance & Annuity Strategy
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e Family risk protection assessment
e Cash flow stabilization, health risk, long-term care, and liquidity planning

e Annuities may be considered, where appropriate, as part of a broader retirement income
and risk management strategy, subject to product terms, fees, and limitations

) Retirement, Healthcare & Education Account Planning

Establishment and coordination of IRA, Roth IRA, 401(k), SEP, Solo 401(k), etc.

Roth conversion strategy

HSA long-term planning

529 education savings plans and multi-generational coordination
B Tax Optimization & Trust/Estate Coordination

e Collaboration with CPA and legal professionals

e Tax strategy alignment

e Trust, estate, cross-border, and generational planning support
(From an asset-structuring perspective; not legal advice)

lll. Collaboration Model: Immigration Firms & Wealth Advisory
1. Client Identification & Needs Assessment
Typical clients include:
e Individuals living, working, or building businesses in the U.S.
e Immigrant and prospective immigrant families
¢ Non-U.S. tax residents investing in U.S. markets
e High-net-worth individuals with overseas assets
Primary concerns often include:
o U.S. taxation

Retirement planning

Children’s education

Family protection
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e Investment management

e Real estate

e Legacy planning
2. Independent Advisory Assessment

e One-on-one introductory consultation

¢ Identification of key risks and structural gaps

e Determination of whether formal advisory engagement is appropriate
3. Customized Wealth Strategy & Implementation

e Clear, actionable strategic recommendations

e Assistance with account setup and portfolio implementation
4. Ongoing Family Wealth Management

e Periodic review and strategic adjustment

e Continuous alignment with evolving family stages

Immigration firms focus on legal residency and compliance. Wealth management operates
independently but collaboratively — enhancing overall client service and long-term satisfaction.

IV. What Clients Ultimately Gain
e Aclear, stable, and sustainable family wealth system
e Investment strategies aligned with long-term financial goals
e Account structures properly aligned with U.S. tax law

e A structured approach to identifying and addressing medical, education, retirement, and
legacy-related risks.

e Reduced long-term hidden costs from structural mistakes

This is not a one-time service — it is an ongoing, system-based partnership.

V. Fee Structure
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¢ Investment management fees are assessed based on assets under management, charged by
Van Clemens Wealth Management, and deducted directly from client accounts by the
custodian pursuant to custodial agreements.

e Insurance and annuity products are issued by third-party carriers and may involve
commissions or other compensation, as disclosed at the time of purchase.

e Financial planning, retirement strategy, tax coordination, and account support services are
fee-based.

o All fee structures are clearly disclosed before engagement and executed only upon client
confirmation.

VI. Compliance & Custodial Structure
e Client investment assets are held independently at a major U.S. custodian (Charles Schwab)

e Advisors provide recommendations & management oversight, but do not custody client
funds

e All advisory services are provided under fiduciary standards pursuant to applicable SEC
regulations. Brokerage services are provided through Van Clemens & Co., member
FINRA/SIPC, under applicable brokerage standards.

Final Perspective
Immigration answers the question: “Can you stay in the United States?”

Wealth management answers the question: “After you stay — will your life be secure,
structured, and sustainable?”

Disclosure

This material is provided for informational and educational purposes only and does not
constitute individualized investment advice. While custodial structures emphasize asset
segregation and transparency, all investments involve risk, including potential loss of principal.
Annuities are insurance products subject to fees, surrender charges, and the claims-paying
ability of the issuing insurance company. Tax, legal, and immigration matters should be reviewed
with qualified professionals. Advisory services are offered only where permitted by applicable
laws and regulations.
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