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The Most Common Question Investors Get Wrong During Market Selloffs

Recently, market volatility has become more pronounced, and many people are asking:
“Will the market continue to decline?” “Should | sell?” “Is this the time to add more?”

While these questions may seem different, they all stem from the same underlying state:
uncertainty, anxiety, and the urge to act.

But | would like to offer a more important perspective: In environments like this, the most
critical thing is not making decisions, it is first understanding the structure from which you are
making those decisions.

I. Why Do So Many Investors Make Mistakes at Times Like This?
Because most decisions are not based on strategy, but on immediate emotions:

Market declines = desire to cut losses
Market rebounds - desire to chase gains
More news - urge to act

This is not an investment problem—it is a sign that the asset structure does not provide
sufficient capacity to withstand uncertainty.

Il. What Does It Mean When a Portfolio Lacks Structural Resilience?

Many people think risk is about whether the market will continue to fall.
But the more realistic risk is this: when different scenarios occur, you have no room to respond.

1. Lack of Liquidity

For example, investors with a high allocation to market assets may have limited flexibility when
facing both market declines and cash flow needs. The result: they were forced to sell assets
during a downturn.

Common planning approaches may include:
e Setting aside 6—-12 months of cash or cash equivalents
e Separating short-term spending needs from investment accounts

2. Over-Concentration

In some situations, portfolios with significant concentration in a single sector may experience
amplified volatility during market stress.

A professional advisor would help to:
e Diversify across different markets and asset classes
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e Control single sources of risk
* Rebalance regularly instead of reacting emotionally

Example 3: No “Stabilizers”

Some portfolios consist entirely of high-volatility assets, such as equities or thematic ETFs.
When markets fluctuate, the client’s emotions fluctuate as well, leading to doubt about the
original strategy.

An experienced advisor would:
e Introduce lower-volatility assets (such as high-quality bonds or cash-like instruments)
e Clearly define the role of each asset (growth vs. stability)

Example 4: No “Optionality”
Many investors say: “If the market falls further, | will add more.” But either all capital is already

deployed, or they lack the confidence to invest further.

Some investors may consider:

* Phased investing rather than a lump-sum approach

* Preserving the ability to deploy capital in the future

e Setting predefined rules instead of making reactive decisions

You will notice: these problems are not caused by the market itself. They are structural issues—
often ignored during rising markets but exposed during periods of volatility.

lll. The Real Value of a Professional Advisor
A structured wealth management process typically involves the following:

e Establishing liquidity buffers (to avoid forced selling)

* Managing concentration risk (to prevent a single factor from determining outcomes)
¢ Introducing stabilizers (to reduce overall portfolio volatility)

* Rebalancing regularly (systematic adjustments, not emotion-driven reactions)

* Designing phased investment strategies (to preserve future optionality)

At its core, this is not about predicting a single outcome—it is about preparing for multiple
possible outcomes.

So, back to the most common questions: Should | sell? Should | add more?

These are not fundamentally market-timing questions. They are questions about whether your
structure allows you to act.

A more resilient structure may help support more disciplined decision-making over time.
If your structure is fragile, certain actions may increase the likelihood of unintended outcomes,
depending on circumstances.
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A More Mature Investment Perspective

Mature investors understand: When certainty is high, investing is about making choices. When
uncertainty is high, wealth management is about structure and judgment.

In periods of heightened uncertainty, if you would like to evaluate whether your current
structure is appropriate, a “Wealth Structure Checklist in Volatile Markets” | prepared may be
helpful as a reference, just for general educational purposes.

If you are interested, you may consider discussing your approach with a qualified financial
professional to help you quickly assess whether your current structure is equipped to handle
uncertainty.

Disclosures

This material is provided for educational and informational purposes only and does not
constitute an offer or recommendation.

It does not provide individualized tax, legal, or investment advice. Please consult qualified
professionals regarding your specific situation.

Investment outcomes depend on market conditions and individual circumstances, and results
are not guaranteed.
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